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Hypnotherapy of Persuasion 

By Shelley Stockwell-Nicholas 

Everything in life involves the power of the suggestions you give yourself or 
another.  In business as in life you don’t always get what you deserve - you get 
what you negotiate or suggest. Think about the last time you negotiated with 
someone; a friend, a loved one, an employee, a sales person, a customer or a 
vendor.  
 
Hypnosis is the art of persuasion. 
 
ANYTIME YOU EXCHANGE INFORMATION WITH INTENT OF 
ESTABLISHING A CHANGE YOU PERSUADE, NEGOTIATE and 
DIRECT THE MIND. 
 
Suggestion is one of the keys that opens the door to a successful life. 
 
Think about negotiations that you’ve made in the past. How did you get what 
you wanted as a child? I was stunned one day in the market as my five-year-
old negotiated and hypnotized me to buy him a ball. (He had dozens at home). 
"If you get me this ball it will make a complete set- one in each color. Won’t 
they look great in my room?” (Selling the benefits). 

"Mommy doesn’t have the money for that ball." 
"Well let’s put some paper towels back and then we’ll have the money." 

What could I do? 
 

What negotiation and agreements (both spoken and unspoken) went into your 
marriage agreement? How did you purchase your last car? What are you like 
in a flea market? If you are selling yourself or a product, what do you say to 
others? Do you ask for what you want? 
 
Learning the ten principles of Persuasive Hypnotherapy allows others to 
benefit from your product or service. As a counselor or therapist how can you 
help someone if you don’t persuade him or her to come to see you for a 
session? 
 
1. Prepare to Persuade:  Watch what goes on around you. Observe 
everyday conversations and your conversations of others. Everyone negotiates 
and persuades all the time! With awareness of how you and others persuade, 
you develop your ability to be an even better influence. Attend workshops and 
read books. Persuasion is an art form. 
 
2. Be a Good Planner: Decide what you want to convey. What action would 
you like to evoke from others? Hold the thought of the outcome and then 
speak. Notice the most appropriate time to bring in your positive suggestions. 
The best moment to make a "call to action" is when the other can give you a 
moment of their time and focus. In business you write an agenda.  
 

Continued on Page 2 
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Hypnotherapy of Persuasion, cont.   
By Shelley Stockwell-Nicholas 
 
A. Contract or expectation: "In a moment I will shake your hand and you will enjoy a wonderful deep hypnotic experience." 
B. Delivery: "Put your feet together. Look into my eyes (the handshake)." You do what you promised. 
C. Call to action: "Sleep" or "Sleep, now." Timing is everything with hypnosis. You seize the perfect moment of receptivity for 
your induction. 

 

3. Hold High Expectations: Rarely do people pay you more than you charge. Value your worth and others will too. When 
negotiating for money open positively: where you start effects where you finish. Be confident - EXPECT TO DO WELL. Studies 
prove that people who expect more get more. Remember that people value most what they pay a lot for. Think about it, don’t 
you cherish something you spent a lot for? Isn’t it nice to help people get the most out of your work? 
 
 

4. Be In Great Shape: Good negotiators are in good mental shape and good health. Negotiation uses energy and can 
sometimes create tension. Get enough rest, eat well and most importantly, don’t drink, take drugs or load up on sugar or 
caffeine. It hurts your persuasive power. Be in a good mental place. When you feel good, good comes to you. 
 

5. Look Good:  If at all possible, dress like the person you want to persuade. Or dress up a little more than they are dressed. 
That conveys to the subconscious that you are to be respected and that you respect him or her. After all, you cared enough to 
look your best for them. Visual impact can make or break a negotiation. Studies show that people make judgments within 
seconds that can decide the outcome of a negotiation. Be clean and smell clean. 
 

Books are truly judged by their cover. To prove this point, when I lecture, I often get three people dressed in exaggerated attire 
and one dressed in a blue, color coordinated suit to stand in front of my listeners. I then have my listeners answer these 
questions: 

What kind of personality does this person have? 
What Kind of family? 
How much money do they make a year? 
What are their strong and weak points? 
How educated are they? 
Would you trust them in a business situation? 

The well dressed one is always judged as smarter and a more likely candidate for a successful negotiator. 
 

6. Be A Good Listener:  "It is better to keep silent and let people think that you are a fool than to open your mouth and 
remove all doubt." - Abraham Lincoln.  The one who speaks first sets the tone. Greet the person with a smile and a firm (not 
killing) handshake. Make eye contact. Smile; a smile diffuses aggression among apes and it works for humans too. Begin by 
saying something positive to get the other person’s attention. Be sincere. No one likes to feel manipulated.  What does your 
friend, client or prospective client want? Listen to their desires and repeat back to them so they know that they have been 
heard. You’re there to help; you really do want to give them what they need. Active listening establishes rapport. Rapport 
builds trust. Trust opens us to suggestion. 
 

7. Ask Questions:  The person who asks the most questions usually controls the conversation. They receive the most 
information, and information is power. One well placed question shows that you’re listening to their viewpoint and needs. 
I once got a job by asking my interviewer: "You have a very interesting job talking to people all day long. How did you get into 
this?" An hour later, after telling me her life’s story my interviewer said; "You are perfect for this job. You’re such an interesting 
person." 
 

If you are asked a question, restate or rephrase the inquiry before answering. This gives you time to think and give an honest 
and persuasive answer. Don't make up answers that can be proven as wrong. If you don't know the answer, say so. Thank the 
person for raising a good issue. And promise to look into it. To be credible, follow up. If the question is irrelevant gracefully 
move on to another topic. Remember that the only dumb question is the one not asked. 
 

8. Stay Neutral: If you're greeted with hostility, don't engage in it. Go into neutral or tell a lighthearted story. Or divert their 
attention to aspects that they already have agreed upon. 
 

One of the best low key negotiators I ever saw was my agent at the Frankfurt Book Fair in Germany. A buyer picked up a book 
and said "Now why would I want such an awful book!" My rights agent smiled, remained neutral and said "Would you like a 
cup of tea?" As the client continued to thumb the pages of the book, the agent actively listened, nodded and never addressed 
the barrage of forthcoming criticism. I watched in awe as the buyer talked himself into buying the book! 
 

9. Persistence Pays:   Don’t quit when rejected. "No" often means, "Give me more information". 
 

10. Analyze Your Negotiations:  Learn From Them--  Win/win negotiations are the most successful. Persuade for positive 
change- Learn well and prosper. If you’ve done a great job, both you and your client have gotten more than you bargained for. 
What a great life when you can make a difference and a living at the same time! 

 

 
The most important persuasion tool you have in your entire arsenal is integrity. 
 -- Zig Ziglar 
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President’s Message… 
 

Hypnosis to the Rescue!! 

Have you ever noticed that many of your clients will say, “You’re my last hope. I’ve tried everything else!”  

And the truth is had they used hypnosis in the beginning life would have smoothed out a lot quicker. So yes 
“Hypnosis to the Rescue.” 

And this Conference is shaping up to be just that. Rescuing your client by learning new and exciting techniques.  
Reinforcing existing knowledge, and even learning how to heal ourselves so we can continue to be the best we can 
possibly be.  

We help ordinary, everyday people with ordinary everyday problems. To them it’s not ordinary, so we must come 
to the rescue by letting them know hypnosis can and will help. And that they did come to the right place. And even 
at that we must still recognize that hypnosis is complementary medicine to the medical field. Remembering this 
will always continue to get referrals from the field of medicine.  

Please join our group as we expand our horizons, because none of us are ever too old to learn new and exciting 
things and meet new and exciting people.  I look forward to greeting all our new and faithful members. We all 
know that we need the resource of our members and new members, because this will help expand and move 
hypnosis forward for the next generation to help carry the torch.  

Imagine all the wonderful knowledge that is available when you meet new members or talk with members we 
know. We learn something from everyone, even our clients. 

Even our Friday night hospitality gathering and gift exchange is a great way to kick off the weekend and get the 
ball rolling, so to speak. So please put this event on your calendar.  I promise you will not be sorry.  

You know, every time I think of the history of this wonderful organization and all the great people who have come 
and gone, I feel so proud of what HEA has done. I hesitate to mention all these inspiring folks because I would 
surly miss someone. So we need to rally our group to help prepare the next wave of great hypnotists that will take 
what we teach and make it better, always reaching to new heights. 

This may very well prove to be one of our best awards banquets yet. I look forward to seeing each and every one of 
you. 

Sincerely, 

Katheryn                                                                                                                                     Katheryn                                                                                                                                     Katheryn                                                                                                                                     Katheryn                                                                                                                                     

Katheryn Napier, B.C.C.H. 
President  
The Hypnosis Education Association 
 
 

Afformations for my practice: 
 

• What do I do to ensure my clients are happy to pass my name on to their friends?  

• How do I prepare myself to naturally and easily ask for referrals from clients?  

• What is my next best step towards building my client base?  

• What makes it so easy to ask for referrals from health care professionals? 

• How do I best set goals to increase my business?   

• What about having client-centered sessions is so fulfilling? 
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Friday Night Details:  We gather to celebrate the season and have 
fun as Buddy Todd, our dearly departed Hospitality Chairman, always 
helped us do.   Light food and beverages are provided by HEA.  We 
appreciate contributions of finger-food & drinks to share!  No hot food, 
please. Casual attire. 

 
If you would like to participate in the gift exchange, bring a new wrapped 
gift of $10-15 value appropriate for any of the participants (popular items 
include wine, items for the office or home, and holiday decorations.) 
When it’s time for the exchange, you’ll see how “crazy” it can get as gifts 
are selected and sometimes “stolen”!  That’s the “crazy” part, so get ready 
to laugh!!  Which gift will you take home?!!   

 

Conference-at-a-Glance** 
 

Friday, November 10th 
6:30 pm Buddy Todd Hospitality Night & Crazy Gift 

Exchange.   HEA-provided food and beverages.  Bring a 
nice gift, $10-15. - Hampton Inn Conference Room 

 

Saturday, November 11th  
9:00 – 9:30  Sign in & Mingle – Coffee & tea in the lobby 
9:30 – 9:45 Katheryn Napier– President’s Welcome & Nominations 
9:45–10:45 Shelley Stockwell-Nicholas  –  Joy Therapy 
11:00 –12:30      Pam Tipsword –Healthy Hints for the Hypnotherapist 
12:30–2:00 Lunch (on your own) 
2:00 – 3:30 Michael Watson – Emotional Choice 
3:45 – 4:45 Robert Otto – The Ultimate & ‘Foolproof’ Pre-Talk 
5:00 – 6:00  Board Meeting  (All are welcome; Conference Room) 
6:30 – 7:00  Cocktails (cash bar) - Conference Room 
7:00 – 9:30  Awards Banquet  -   Conference Room 
 
Sunday, November 12th       
9:00 – 9:45  Sign in & Mingle Even More - Coffee & Tea in Lobby 
9:45 – 10:00   Announcements & Elections – VP & Treasurer 
10:00 – 12:00 Shelley Stockwell-Nicholas – Practice Building  
12:00 – 1:30      Lunch (on your own) 
1:30 – 3:00 Robert Brenner – Rapid & Instant Inductions 
3:10 – 3:30 Q & A for Presenters- What do you want to know?  
3:30 – 3:45 50/50 Raffle Drawing & Announcements   
4:00   Farewell:  Till We Meet March 10, 2018 in Oldsmar! 

 
 

Complete Schedule begins on Page 6 
**This schedule is subject to change 

Reminder!! 
 

Pay your 2018 dues 
when you register 
for the conference. 

  

Dues are only 
$50/yr. 

 

HEA membership runs 
from January through 
December for all 
members no matter 
when you first join. 

 
Easy to pay online-- 

www.HEAhypnosis.com  
or make a check out to 
HEA & mail to: 

 

Hypnosis Education 
Association Treasurer 
26341 Dayflower Blvd. 
Wesley Chapel, FL 33544 
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HEA Fall Conference 2017 

HHyyppnnoossiiss  ttoo  tthhee  RReessccuuee!!!!  

Friday, Nov. 10 – Sunday, Nov. 12, 2017 

Hampton Inn Orlando International Airport 
5767 T.G. Lee Blvd., Orlando, FL  32822 
[Across the street from the Holiday Inn] 

 

Make YOUR RESERVATION NOW!! 

The cutoff date for OUR $94/night rate is Oct. 20 
 

To book online click on Hampton Inn HEA Reservation or copy and paste the following link: 
 

https://secure3.hilton.com/en_US/hp/reservation/book.htm?inputModule=HOTEL&ctyhocn=MCOAPHX&spec_plan=CHHHEA&arrival=201711
10&departure=20171112&cid=OM,WW,HILTONLINK,EN,DirectLink&fromId=HILTONLINKDIRECT 

 

Or call the hotel directly at 407-888-2995 
Mention ‘Hypnosis Education Association’ for our special $94/night rate (plus tax) 

Complementary breakfast and beverages 

  
Pre-Register for the conference by Oct. 25, 2017  
 

To pay Member fees, you must have paid 2017 dues to be classified as a member.  Contact HEA 
Treasurer Donna Queeney, at HEAcontact101@gmail.com if you are unsure about your status.  Now is 
also the time to pay your 2018 dues!!  Log on to www.HEAhypnosis.com/conferences/conference-2017-fall-2 
to pre-register and pay the $50 dues for 2018. 
 

Member — $115 
Board of Directors — $70 
Member’s Non-member Spouse/Partner –$95 
Non-Member — $195   (Log on to join and then pay the Member rate) 
Banquet Only — $30 

Your registration fee includes conference fees, our tasty Friday night light meal, and the Saturday banquet.  We 

also offer the “banquet only” for your guests.   The Saturday banquet meal is the “Garden Buffet” with salad, 
potatoes, rice, hot fresh vegetables, rolls, salmon or chicken, dessert, tea, and coffee.  There will be a cash bar with 
beer and wine.  For a vegetarian option please email heacontact101@gmail.com by Oct. 31. 

To pre-register for the Nov. 2017 Conference in Orlando, FL, please select the appropriate pre-registration option 
in the drop-down box online and fill in the requested information. Each individual must select an option and fill in 
the rest of the information.  NOTE: Registration at the door will include an additional $10. We accept 
cash, check & credit cards at the door.  You may also mail your registration check in advance.  
Make it out to HEA and send to Hypnosis Education Association Treasurer, 26341 Dayflower Blvd., Wesley 
Chapel, FL 33544.     Bring extra cash for our 50/50 Opportunity Drawing and to purchase items sold by 
presenters and members.  See you soon!! 

 
 

Join us at the conference!!      Volunteer to be on the Board of Directors!!  
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~~~ Conference Presenters and Presentations ~~~ 
 

 

Saturday, November 11th      9:45-10:45 a.m. 
 

Joy Therapy 
 

With Shelley Stockwell-Nicholas, Ph.D. 

Feel Great NOW. You’ll enjoy hands-on uplifting hypnosis that wells the body and is 
just plain fun. Learn how to bust upset in minutes, heal past pain, reframe tragedy and 
create a life for yourself and your clients that is something to giggle about…  

 
Joy Therapy creator, Dr. Shelley Stockwell-Nicholas, is a regular guest on radio, 
television and in print. She teaches worldwide and is a visiting instructor at a wildly 
successful laughing yoga ashram in Bali, Indonesia. Contact Shelley at 310/541/4844 
or shelleynicholas@cox.net. 
 
 
 
 
 

~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
 
 
 

Saturday, November 11th        11:00-12:30 p.m. 
 

                                          Healthy Hints for the Hypnotherapist 
 

With Pamela S. Tipsword, LMT & Wellness Educator 

This presentation involves the explanation and demonstration of useful and effective 
tips towards maintaining daily wellness for the health professional.  There's been a 
trend pushing false beliefs that our health is not as important as our patients.  
However, we must remember that our clients expect quality services, which demand 
optimum focus and performance.  If we're down and out, how can we possibly assist 
them to the best of our abilities?  

 
Pamela S. Tipsword has been a Licensed Massage Therapist in the State of Florida for 
over 20 years. She has spent many years as a Massage Instructor and Wellness Educator 
sharing her knowledge and passion of the industry with both therapists and clients. She has 
received several certifications in bodywork modalities, including Neuromuscular Therapy 
and Usui Shiki Ryoho Reiki.  She has created her own specialties with the Angler Method 
and InTune-ition healing. She is on a current mission to develop a greatly needed education 
center within Central Florida and is also a Co-Founder of the Nuwati Bodywork Education 

Center.  After the fires in 2000, she received a Certificate of Appreciation from the Florida Governor regarding 
her and her students’ efforts in providing services to the staff and volunteers of the Volusia County Emergency 
Operation Center.  Contact Pamela at  pstipsword@gmail.com. 
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Saturday, November 11th      2:00-3:30 p.m. 
 

Emotional Choice 

With Michael Watson 

Some people are slaves to their emotions.  Fear, anxiety, jealously, anger come and go 
… like the weather.  And they just don’t know how they’re going to feel from one day to 
the next.   This fast paced workshop is packed with demonstrations, tips and 
techniques that will put your clients back in control of their emotional lives.  Learn to 

respond to emotions as they arise and adjust them in real time.  Understanding the structure of emotions and how 
to manage them.  Utilizing emotions in hypnosis and NLP.  This skill based training offers a great collection of 
new and exciting choices that can revolutionize the way you work with clients. 
 
Michael Watson, an international trainer of NLP and Ericksonian Hypnosis, has 
been practicing hypnotherapy for over three decades. He is a former trainer for 
Salad Ltd in the UK and on the training team for NLP of the Rockies and the UP 
Hypnosis Institute. A Diplomate of IMDHA, and IACT “Educator of the Year”, 
Michael is a faculty member of HPTI and is the Director of Phoenix Services for 
Personal Development. Known for his lighthearted and caring style, Michael’s 
training programs are as enjoyable as they are practical. His developmental work 
in Evolutionary Hypnosis is “cutting edge” and offers a new skill set to hypnotists in 
contemporary practice. More recently Michael has been training Hypnotists and Trainers how to expand their 
reach by working online. Visit Michael at www.phoenix-services.org and contact him at 
FLHypno@outlook.com. 

  

~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
 

Saturday, November 12th      3:40-4:45 p.m. 
 

The Ultimate & ‘Foolproof’ Pre-Talk 
                                         You’ll never hear it again… “I don’t think I was hypnotized” 

 
                   With Robert Otto 

 
•  Learn how to get along with any client, in any situation, with ease 

 • Learn an ideal induction for those who are skeptical of hypnosis 

 • Increase your expertise with techniques for more effective results 

 • Discover how to work more effectively with groups of any size 
 

These Pre-Talk techniques have a proven and effective way of providing the client with an 
easy-to-understand format of the therapeutic values of hypnosis, thereby allowing the 
client a better and more attentive response level in the trance state. These techniques are non-hypnotic in nature. 
By sharing them with your clients, you will be removing any and all apprehension and/or anxiety with reference to 
their ability to follow through with successful hypnotic trance. 
 
Robert Otto, president and CEO of the International Association of Counselors and Therapists and the 
International Medical and Dental Hypnotherapy Association®, has had a professional hypnosis career that 
spans more than 3 decades. His professional affiliations include many hypnotherapy organizations. He has 
conducted over 4,500 workshops and seminars, speaking on behavior modification to as many as 150,000 
people in 29 states. He has worked with major hospitals and corporations and has been a guest on radio and 
television.  His work has been featured in dozens of newspapers, magazines and professional hypnosis journals. 
His work can also be found in McGill’s Encyclopedia of Hypnotherapy, Everyday Miracles in Hypnotherapy, 
Hypnotize This, and others.  As a pioneer in the profession, he is the first hypnotist to receive a Certificate of 
Special Congressional Recognition listed in the Library of Congress. Contact Robert at 570-869-1021.
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Sunday, November 12th       10:00-12:00 noon 

 

Practice Building 
 

With Shelley Stockwell-Nicholas, Ph.D. 
 

There is no recession when it comes to Hypnosis and Hypno-Coaching; Both are BIG 
BUSINESS-     In this highly experiential class, you’ll step into full gear as you: 

             PLERK: Make play your work & work your play 
            Hypnotize yourself to BE RICH 
            Ha-r-money 
            Plant Suggestions in anyone's mind that brings them to your door 

                                                                And master the art of Hypno-Persuasion and Hypno-Sales 
 
 
Shelley joins us from Southern California. She’s President of the International 
Hypnosis Federation and www.hypnosisfederation.com.  Dr. Shelley brings forty-
plus years of experience and the wisdom of her 21 popular books that include 
“WIN: Coaching Guide For Yourself and Others,” “Denial Is Not A River In Egypt,” 
and “Stockwell’s Hypnosis Dictionary Script Book.” (She co-authored four books 
with the famous Ormond McGill) Shelley certifies professional Hypnotists, 
Hypnotherapists, Hypno-Counselors, Mind Trainers, Coaches and Hypno-Anesthesiologists and has appeared 
on ABC, NBC, BBC, The Oxygen Network, Group W Cable, Good Morning America, USA Today, LA Times, The 
Wall Street Journal, London Weekly News, Redbook and Entrepreneur Magazine, Woman’s World and even the 
National Enquirer. Contact Shelley at 310/541/4844 or shelleynicholas@cox.net. 

 
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 

 
 

Sunday, November 12th       1:30-3:00 p.m. 

Rapid and Instant Inductions 
 

With Robert Brenner 

The Rapid, Super Rapid, Instant, and Emotionally Triggered Inductions serve 
many purposes and allow the hypnotist to quickly transition from a relation 
building mode to the hypnosis session.  Most importantly these extremely fast 
inductions help the hypnotist gain a strong feeling of self-confidence.  We will 
discuss the simplicity of these inductions as we dissect them so the 

participants will know exactly why they are so effective, not just how to do them.  There will be plenty of 
time to practice these inductions.  As with all our presentations there will be a period for Q&A. 
   
Robert Brenner worked alongside Gerald Kein, Director of The Omni Hypnosis Training 
Center® for over 20 years and is renowned for his abilities in Rapid and Instant 
Inductions. It is his personal goal to help all hypnosis professionals and/or students 
become the very best hypnotists they can be.  He has been a member of the NGH for the 
past 19 years and an inductee into the National Guild of Hypnotists Prestigious Order of 
Braid. He has been awarded The Life Time Achievement Award from Omni Hypnosis.  He 
is the Owner and Head Hypnotist of Unlocking Minds Hypnosis Center, currently in Arlington Ridge near 
Leesburg, FL. He has taught in Canada and Ireland, trained members of the FBI, Members of the Canadian 
Mounties, and many Professional Athletes. Robert is releasing a book in January 2018 “Petrified Minds” which 
will be available in E-Book and Paperback. Contact Robert at rjbrenner@gmail.com. 
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Do you receive HEAannouncements@yahoogroups.com messages?   
If you don’t, here’s what you need to do: 

 
Send an email to heacontact101@gmail.com  and request that you be invited.  When you receive 

your invitation, please respond quickly as there is a 30-day time limit. 
 
 
 
 
 

Questions?  Concerns?  Ideas?  
Presenter Suggestions? 

 
Contact: 

 
Katheryn Napier, President  
katheryn@avalonhypnosis.com  

(407) 492-7363  
 

 
 
 

LOCAL CONTACTS 
 

Palm Harbor/Tampa Bay:  Patricia Scott  (727) 943-5003 

Jacksonville:  Susan Watson (904) 553-2646   
 

If you would like to be added, please contact the Editor. 


